
R
even

u
e R

h
in

o

REVENUE RHINO     CALL  1 800 359 1435



The Crop and Livestock Management 
Interface is an essential Business Planning Tool 
for all types of Farm Businesses, enabling you 
to view both an overview and each segment of your 
operation, with clarity. 

The streamlined management portal gives you a 
powerful and efficient way to enhance areas of 
revenue potential and reduce unnecessary and 
unsound business expenditures.

Production/Marketing
Target Planning

Producers probability of reaching their production/
Marketing goals, create a comprehensive plan each 
year. Beyond the basic inputs that are required, there 
are additional factors that must be accounted for in a 
thorough planning process.  

You can enter your operation’s expenses, potential 
revenue target goals, and projected yields at market 
prices. These inputs help create a benchmark for 
your operation to market against. 

The Target Planning tools allow you to more 
accurately track your business’s net position/
marketing potential throughout the year and adjust 
your plans accordingly.

Market Tracking

Manage your cash sales, futures, options, and  
payments with up-to-date market data to provide an 
accurate  picture of your risk and profit potential.
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Crop and Livestock Management

See enlargements 
on pages 7 - 11 
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Benef i t s   Features

Cash Sales

Manage all of your cash sales contracts at the click 
of a button. End-of-day futures market prices 
against unsold grain, you have a daily look at the 
net position of your overall marketing.

Futures and Options

Assess your futures and options hedges, end of 
day marked to market, of net gain or loss.

Insurance

Incorporate crop insurance policies into profiles for 
better planning and understanding of specific 
protection levels. Manage multiple insurance 
policies for those who have varying protection 
levels for multiple crop types and locations.
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Benef i ts   Features

Reports

Reports provide a clear view of your position, with 
consideration to a broad range of factors that affect 
your operation and the potential of reaching your 
Marketing goals. 

Clean-cut and straightforward production plans and 
risk management reports makes organizing/
planning and assessing marketing goals simple.

This allows you to focus on where your yield comes 
from, your hard work.

What-if Analysis

Stress test your operation with multiple factors that 
affect your bottom line (yield, price, basis, insurance, 
etc.), and see how changes in these factors impact 
your operation and marketing goals.

Offer Management

This innovative tool is automated to provide the 
merchandiser with a simple, safe and secure place 
to manage customer offers across the desk or the 
internet. Revenue Rhino Offer Management provides 
the convenience of tracking multiple offers with 
ability to filter by crop, transaction type, delivery, 
closest to reach and more. Offers automatically light 
up when reached and the buyer has final decision in 
accepting or denying offers. Tracking offers and 
cash sales has never been more simple!
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Benef i t s   Features

Help

Revenue Rhino reports provide a clear view of 
the position of your farm/ranch.

REVENUE RHINO
806 N. Johnson Street 
Warsaw, IN 46580

US & Canada: 
1-800-359-1435
Local & International:
1-574-267-2726

Email: pat@revenuerhino.com

revenuerhino.com

Patgl
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Pat Sul l ivan,  CEO
Warsaw, Indiana resident Patrick Sullivan,  through 

Revenue Rhino works to find innovative tools , to 

bring you the power of "knowing", enabling you to 

identify actionable information for your farm/ranch 

marketing and production.

In addition to being the CEO of Revenue Rhino, 

Patrick is also the President and Owner of, 

Great Lakes Trading Company, Inc., which he has run 

since 1994, after buying out Warsaw Commodities, a firm 

started in the late 1960s.



Crop and Livestock Management

Crop Target Planning
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Market Tracking

Cash Sales
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Futures and Options

Insurance
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Reports

What-if Analysis
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O�er Management
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